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message From madIson

By Barb Kachelski, MBA, CAE, AACD Executive Director
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If you’ve suspected that general members 
and Accredited members of the American 
Academy of Cosmetic Dentistry are above 
average, we now have data to support 
your hunch! 

Below is information AACD’s marketing 
professionals have provided. If you choose to 
encourage others to raise the bar on their cosmetic 
dentistry clinical skills, please feel free to share the 
great news! Joining AACD can help you increase 
your earnings. And taking the step from general to 
Accredited member can be the next step in growing 
your practice. AACD is an investment in yourself, and 
in your patients.

The American Dental Association recently reported 
(December 16, 2014) dentists’ earnings are not 
rebounding despite several years of economic 
recovery. Recent years have seen 
a stagnation of dental spending, an increased number 
of dentists and, as a result, stagnant dentist earnings, 
the study found.

However, data suggests that AACD Members, and 
particularly AACD Accredited Members, typically see 
more revenues and greater practice production from 
performing higher-margin comprehensive cosmetic, 
functional, and restorative treatments.
Data from a representative sampling of respondents from the 
AACD 2013 Cosmetic Dentistry State of the Industry Survey. 
For the complete survey, click here.

AACD Members 
Exceed the 
Industry Norm
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The CRITICAL Business Mistake 98% of AACD Dentists Make PractIce ProFItabIlIty

AACD members’ commitment to 
constantly improving clinical 
skills is well documented, 

but when it comes to practice management and front office 
systems, the story is a bit different. Recent polling of dentists 
around the country (and internationally) showed that 98 
percent of dentists/practice owners fail to train their team 
effectively in customer service and schedule management.

“. . . 98 percent of dentists/practice 
owners fail to train their team 
effectively in customer service and 
schedule management.”

AACD members invest significant time, energy, and 
resources in clinical training, but the challenge is that 
patients won’t benefit from your expertise if staff can’t 
get callers into treatment, or if patients cancel their 
appointments. the two areas of training (clinical and 
management) go hand-in-hand: expertise in one is 
wasted without expertise in the other.

But what are the COSTS of not training?

You’d be surprised at the damage to profitability from 
broken appointments and failing to convert callers to 
patients.

the math is simple: Let’s say a single new patient’s case 
value is $5,000. If you convert just ONE extra call to a 
patient per month, you’ve added $60,000 to your practice.

Now for broken appointments: Eliminate one broken 
hygiene appointment a week (at $100 per appointment) 
and you’re looking at an extra $5,000 a year. Eliminate 
one broken appointment for the Doctor per week (at 
$500 an hour) and that’s $25,000 a year… Add it all up 
and we’re close to $100,000 in lost revenue.

And some dentists have 75 missed hygiene 
appointments, plus another 25 cancelled dental 
appointments. . . PER MONtH! 

they’re easily looking at $300,000 a year in missed 
conversions and broken appointments.

What is the answer?

In the practice there is just no replacement for highly skilled 
people, and they don’t grow on trees. You have to hire the 
right team and train them effectively. that’s where All-Star 
Dental Academy’s phone and scheduling training comes 
into play.

the AACD is constantly striving to bring members 
benefits that improve dentistry and the patient experience 
and help members be more successful. the Academy 
recognized the need for comprehensive phone and 
scheduling training and partnered with All-Star Dental 
Academy to provide this critical piece of the profitability 
puzzle. All-Star aligns with AACD’s dedication to 
providing premier services to our members, and they 
abide by their motto of “training with Integrity,” 
presenting their programs with the utmost respect for 
AACD member doctors, staff, and patients.

Click here to check out All-Star Dental Academy’s 
no-cost video series that covers phone and scheduling 
issues, and learn about how you can dramatically 
change the profitability picture of your practice.
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Featured member beneFIt

— aacd unVeIls —

New Member Benefits
value and learn more. Photos, patient reviews, 
social feeds, and more will also be available in 
enhanced profile pages. Stay tuned for more!

AACD will continue to promote the 
benefits of cosmetic dentistry and working 
with an AACD dentist to consumers through 
www.yoursmilebecomesyou.com, which con-
tains treatment information, a Smile IQ quiz, 
Find-a-Dentist locator, and much more. 

With these new and improved sites, AACD 
will continue to serve its membership while pro-
moting cosmetic dentistry to the general public.

h AACD Virtual Campus 

Understanding that its members are extremely 
busy and always on the go, the Academy has 
continued to build a robust lineup of e-learning 
opportunities. the AACD Virtual Campus, 
launched last year, offers members a chance to 
learn on their own time, at their convenience, 
anywhere they have an Internet connection. 

the campus currently offers conference 
recordings from AACD 2014 in Orlando, and 
in the next few months, will add courses from 
previous AACD scientific sessions, whitepa-
pers, Journal of Cosmetic Dentistry articles, 

and much more. this new Virtual Campus will 
be members’ one-stop continuing education 
shop, with numerous resources for every dental 
professional.

If you haven’t already, take advantage of one 
or more of the free courses currently available in 
the campus. Visit www.aacd.com/campus to 
get started today.

h AACD Education Continuum

One of the things members say they love about 
AACD meetings is the access to amazing hands-
on workshops. AACD will supplement its 
already solid educational lineup at annual scien-
tific sessions by offering the AACD Education 
Continuum, which will allow members to take 
courses throughout the year at locations hosted 
by select AACD partners.

the workshops will feature AACD’s most 
sought-after educators, and will focus on a 
particular technique or skill to give attendees an 
intense, hands-on educational experience.

Educators and topics will be announced 
soon! Keep checking www.aacd.com for more 
updates regarding these courses.

the AACD has a number of new 
member benefits and perks available 
in the New Year! Check them out to 

maximize your practice potential.

h	Patient Financing Now Available 
Through SimplePay

Have you ever been unable to treat a prospective 
patient because of inability to pay? thanks to 
new AACD benefits partner SimplePay, you 
can offer hassle-free financing to your patients.

Unlike other financing providers, Simple-
Pay requires no credit checks, and charges 0% 
interest. Patients can enroll in the program as 
quickly as 15 minutes after applying. And 
even if a patient misses a payment, YOU 
still get paid. 

Get started today! Learn more here.

h	Convert Calls into Patients with 
All-Star Dental Academy

Did you know that 80% to 90% of your 
practice’s success relies on the phones and the 
schedule? 

Improve your practice’s success with All-Star 
Dental Academy, which offers courses to help 

your office staff improve their relationships 
with prospective patients and increase case 
acceptance. With stronger communication skills 
comes increased confidence! Your staff will be 
more satisfied with their jobs, which improves 
employee retention and can increase your refer-
rals when patients tell their friends and family 
about your fantastic customer service.

With better phone and communication  
techniques, your practice will run more 
efficiently—which makes you more money 
in less time. Learn more here. 

h New AACD Website in the Works

the AACD’s main online presence, 
www.aacd.com, will be undergoing a major 
makeover in the next few months. Executive 
Office staff is aiming for a grand reveal at 
AACD 2015 in San Francisco, with improved 
navigation, organization, content, and an all-
new look and feel.

the most exciting change, however, will be 
the new Digital Member Platform, including an 
all-new Find-a-Dentist locator, which will now 
include much more robust member profile pag-
es, allowing AACD members to strut their stuff 
online where prospective patients can see their 
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Of all the dental practices we 
work with, many have now 
grasped the importance of a 

Facebook page. While most aren’t 
using it to maximize their practice 
potential, I’m happy to see that they 
at least are trying. 

For the time being, Facebook is 
still growing at 1.3 billion active 
users per month.

But what does that mean for your 
practice?

If you implement a Facebook mar-
keting strategy, you can target your 
“ideal patient” very effectively. There 
is no better digital marketing strat-
egy (even Google Adwords) than 
Facebook.

•	 Cosmetic
•	 Implants
•	 Teeth	Whitening
•	 Invisalign
•	 Sleep	Apnea
. . . for starters!

Are you seeing how incredibly 
valuable this can be to your prac-
tice?

There are many strategies within 
the Facebook marketing platform 
that can extract (and expose) the 
maximum number of ideal dental 
prospects for your specific area, so 
you know if they have a need (or 
want) and live near your practice, 
they will call you.

But. . . in order for them to call you, 
you must have an enticing offer.

I’m not saying for you to be the 
“Walmart of dentistry” in your area. 
Nor the Groupon guru. Just provide 
a simple offer that gets them in your 
chair, and then it’s up to you and 
your staff to have your internal sys-
tem in place to get them to become 
a long-term patient who is wanting 
higher-end dental procedures done.

Another great thing about Face-
book advertising and marketing is 
you set the budget. You can deter-
mine how much you want to spend 
on a daily basis, so you don’t get 
stuck with a huge bill.

How Facebook  Can Get You 
20 New Patients a Month. . . and Fast

Discover How To Leverage Facebook and Increase Your Practice Revenues Quickly
By Mike Pedersen, AZ NetMarketing

Free Report: 
Get More Patients 
from the Internet 

+
Strategy Session
(Valued at $300)
 

It can be frustrating trying to figure out how to attract new 
patients from the Internet. In this FREE report, AZ Net Market-
ing breaks down the very important elements (strategies) to 
become the dental authority in your locale. To get all the new 
patients	you	desire.	Click	here to access the report.

Attract the Patients 
You Really Want

What’s Your Offer?Just imagine all the different 
patients you can target for 
procedures like:

If you are 
tracking your 
results for each 
campaign you 
run, you can 
quickly find 
out the best 
ROI and scale 

it up to as many new patients as you can 
handle. I know it looks like I’m making it 
sound like an ATM cash machine. It’s not 
quite that easy, but once you determine 
your winning campaigns, you can up the 
budget to as high as you want, because 
you know what your ROI is.

Mike Pedersen has been an Internet Mar-
keting Specialist for 14 years, and is now 
helping local dentists attract more 
patients using strategic Internet and 
Mobile Marketing plans specific to the 
needs of the practice.

You Control Budget



As examiners and mentors, we are 
often asked such questions as, 
“What resin should I use to help me 

pass Accreditation?” Or, “What is the best 
porcelain, the best lab, or the best courses 

to take to prepare me for AACD Accreditation?” these 
simple questions are by no means easily answered. 
Examiners routinely note that various materials and 
techniques can be used to achieve Accreditation level 
results. there is no “magic” resin or porcelain that will 
guarantee excellence without the competent handling of 
a skilled operator.

Best resins
My first tip: find out who is talking about what, listen 
to the educators. Many of the top cosmetic speakers 
who teach at the Annual AACD Scientific Session will 
give you their take on resins they use, whether they be 
macrofills, hybrids, microfills, nanofills, or nanohybrids. 
the many options can make it quite confusing for any 
practitioner. Look at the results presented, and take 
advantage of the many hands-on workshops available 
at the annual AACD meeting or the new AACD 
Education Continuum as opportunities to become 
familiar with different materials. See what works best 
in YOUR hands. After all, that is where the delivery of 
excellence lies. 

Best porcelains
Educators are a good source of knowledge on how 
materials perform and which perform better in certain 
conditions. From feldspathic, pressed leucite, lithium 
disilicate, or even porcelains layered over metal or metal 
oxide substructures (like zirconia), they are all capable 
of delivering esthetic, functional results. So, what’s 
the secret? Know which material is the best fit for the 
specific case being conquered. Work closely with your 
laboratory technician or dentist, as communication is 
critical. Ask a lot of questions about the materials they 
use. In the same way some dentists are comfortable 

working with only one or two brands of composite, 
some laboratory technicians may find that one 
porcelain system works better than another in their 
hands. there is only one real way to know what is 
correct,and the best way to find out is to work closely 
with your laboratory technician or dentist, develop a 
synergistic relationship with them, and build a close-knit 
team that works well together.

Best courses
today’s dentists and laboratory technicians face a 
huge dilemma and that relates to the overabundance 
of continuing education available. For those who may 
not always be able to travel to and attend multiple 
educational opportunities, the AACD has made 
available, as a member benefit, the option of on-line 
education. AACD members enjoy free access to 
DentalXP and well as the AACD Virtual Campus. 
the speakers and courses available in the Virtual 
Campus are widely varied and keep growing each year. 
For the new graduate, this is a great option to get a feel 
for a course of study he or she may want to invest in 
pursuing. Ultimately, however, there is nothing more 
powerful than hands-on courses, which are plentiful 
at the Annual AACD Scientific Session and with the 
new AACD Education Continuum. there is no better 
learning technique than hearing, seeing, and ultimately 
doing. 

Accreditation is achievable by any passionate dentist 
or laboratory technician who really wants to take 
their dentistry to another level. If you ask any AACD 
Accredited Member, they will tell you that achievement 
of Accreditation is a journey, and that journey is not 
taken alone. Seek out a mentor. Don’t be afraid to 
ask for help; we’ve all been there!  You will find that 
Accredited Members are excited about helping others 
achieve the goal and share the passion for practicing 
responsible esthetics. Our Academy is strong, not only 
because we promote excellence of the group, but because 
we invest in the excellence of our individual members. 

Making the Best choices for accreditation
By Jorge R. Blanco, DDS, AAACD
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Dentistry by Sue LeBlanc, DDS, FAACD

accredItatIon corrIdor
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Who Will be Presented the
2015 brIght WhIte aWard? 

We want to make sure we 
have your current volunteer 
status in our records.  If 
you haven’t already, please 
take 1 minute to update 
your volunteer status by 
completing this very brief 
questionnaire. Click here 
to update your volunteer 
status now!

You might be thinking, 
“I thought I was on the list 
but why haven’t I ever received 
a GBAS patient?” the AACD 
Charitable Foundation is 
always working to increase 
awareness of available GBAS 
services however, there are 
definitely certain areas of the 
country where fewer patients 
are applying. the good news 
is, you can still get involved if 
you haven’t received a GBAS 
patient yet.

Here’s how:
o We can provide you 

marketing and PR 
materials to help increase 
awareness of GBAS services 
and your volunteerism, in 
your community

o  You can get new patients 
while giving back 
by participating in the 
GBAS Whitening 
Challenge. Click here to 
learn more.

to learn more about what’s 
involved with treating GBAS 
patients, click here.

Are You a 
Give Back a Smile Volunteer?

gIVIng back

14
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there’s still time to Join the Whitening Challenge! It’s easy, benefits your practice, fun for your whole 
dental team and is a way to give back. With the support of Heraeus Kulzer, which donates their line of 
Venus Whitening products to participating dental offices, patients can undergo whitening treatments 
with all proceeds benefiting survivors of domestic and sexual violence receive life-changing smile 
restorations through the AACD Charitable Foundation’s Give Back a Smile program. Click here to 
learn more.

1st Place: $5,000 in whitening
The office of Drs. Ken and Christopher Banks

2nd Place: $3,800 in whitening
The office of Dr. Nicholas Marongiu

3rd Place: $3,000 in whitening
The office of Dr. Todd Franklin 

the top participating office will be presented 
the Bright White Award during the Annual 
Scientific Session. Click here to learn more!

Here’s who’s currently in the lead 
since May 1, 2014:  
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in partnership with the American Dental Association. the 
goal is to provide attendees with real-life demonstrations of 
procedures for which AACD dentists are highly recognized.

AACD Power Sessions. Learn about the latest in 
marketing, practice management and implants created to 
energize and inspire you in rapid-fire sessions. Featuring 
some of AACD’s most popular educators, these sessions are 
a perfect addition to your already solid educational lineup.

Member Pearls. Member Pearls offer attendees the 
chance to learn from select AACD Members on new and 
innovative topics in a 30-minute format. these sessions are 
among some of the most popular at AACD meetings.

 

Team Track. AACD 2015 offers education to bring dental 
teams together, with topics including whitening, smile 
design and photography, communication, and more.

Practice Management Courses. Being a dentist means 
giving patients the smiles of their dreams, but it also 
means running a business. these courses will help dental 
professionals maximize their profitability. 

Remember: All courses are included in AACD’s tuition 
rate; no extra fees are required. tuition also includes access 
to the AACD Exhibit Hall, social receptions, some meals, 
and networking events.

For more information about these courses, or to register, 
visit www.aacdconference.com. 

Here’s a small sample of the amazing educational programs 
AACD has planned:

Cosmetic Dentistry: The Next Generation. Featuring 
five up-and-coming individuals in the industry, this session 
will open attendees’ minds to new perspectives on dentistry 
from young dentists who are eager to share their passion.

The International Summit, which comprises a group 
of presenters representing AACD Affiliates from around the 
world. 

Blended Education. Blended Education, offered jointly 
with Cosmedent, will offer attendees the opportunity to 
earn up to 9 CE through the completion of several online 

courses AND one on-site course in San Francisco taught by 
Dr. Bud Mopper.

Lab Focus. AACD understands the pivotal role 
laboratory technicians play in achieving an ideal final result. 
New this year is a special lab program, offered in partnership 
with Spectrum Dialogue.

Live Dentistry. Live dentistry was one of the most 
sought-after educational sessions at AACD 2014; this 
year will be no exception. Register now to take advantage 
of these sessions featuring AACD’s best: Dr. David 
Hornbrook, Dr. Jeff Brucia, and Dr. Brian LeSage. this live 
dentistry experience, “Education in the Round,” was created 

AACD 2015  in San Francisco will offer you so much more than traditional 
hands-on workshops and lectures found at most dental meetings. 
this year’s educational lineup will incorporate specialized courses 

 to fulfill every dental professional’s niche.

the meeting, which takes place May 6-9 at the Moscone Convention Center in downtown San Francisco, contains a 
robust educational program that caters to laboratory technicians, team members, young dentists, internationals, and so 
much more. Register today if you haven’t already—this conference will contain many “must-have” courses you will not 
find at competing organizations.

AACD 2015:
Innovative Education Like No Other Dental Meeting

aacd 2015



Help Promote AACD 2015 
in San Francisco!

Encourage your colleagues to attend AACD 2015 
in San Francisco! You’ll be able to educate, inspire, 
and connect with a record number of attendees at 
the conference.

Here’s how you can spread the word about 
AACD 2015:

• Click here to download the San Francisco 
PowerPoints to use when you’re speaking at 
another dental meeting, affiliate meeting, or 
teaching a course

• Download our meeting logo to share on your 
website, newsletter, or social media

• Download these web ads (horizontal and vertical 
available) that you can place on your website or in 
an e-mail

• Use these sample Facebook posts and Tweets 
to promote your presence

• Post the AACD 2015 video, located here, on your 
Facebook and LinkedIn pages

• Customize this press release to send to your media 
contacts to let them know about your presence in 
San Francisco and your commitment to education

• Use this Word template to create and build e-mails 
to send to your contacts letting them know about 
your presence in San Francisco

• View the AACD 2015 San Francisco Preliminary 
Guide to see conference events, schedules, 
courses, and much more.

Using these tools can help you spread awareness about 
all of the exciting things AACD has to offer. While AACD 
is actively marketing this meeting to dental professionals 
worldwide, sometimes it takes a personal touch to 
encourage someone new to come.

Dr. Christian
Coachman

Dr. Eric 
Van Dooren

Dr. Didier 
Dietschi

Dr. Galip 
Gurel

Dr. Dwayne 
Karateew

Dr. Dennis 
Tarnow

Mr. Peter
Pizzi

Mr. Nondas
Vlachopoulos

Mr. Michel 
Magne

AACD 2015 Educator Headliners Lab Program Headliners

Conference Kick-Off 
with Dr. Drew LIVE!

May 6 - 9
31st Annual AACD Scientific Session

Register at www.AACDconference.com

The BeST in 
Comprehensive Cosmetic Dentistry

• Hear from cosmetic dentistry’s next 
generation and share their passion 
for dentistry

• Blended Education incorporates online 
learning with a live lecture to maximize CE

• Learn treatment perspectives at the Inter-
national Summit—a showcase for dental 
educators from around the world

• Understand the laboratory technician’s 
pivotal role in smile design

• Engage in a broad range of comprehen-
sive cosmetic dentistry education from 
minimally invasive dentistry, implants, es-
thetics, digital smile design, and more from 
the industry’s leading educators

• Maximize your practice’s profitability 
and attract new patients with practice 
management and marketing sessions

The American Academy 
of Cosmetic Dentistry’s 
annual scientific session 
delivers more hands-on 
workshops than any dental 
conference. In addition, this 
year’s educational lineup 
incorporates innovative 
and progressive learning 
opportunities that will help 
you and your team perform 
at a higher level.
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COrPOrATE MEMBErS

SurfCt Chesire, CT

BELGIuM

Benjamin Perelle, DDS Brussels

CANADA

Ivan D. Jin, DMD Burnaby, BC

Michael Conway, DMD Langley, BC

Neri Moss, DMD Vancouver, BC

Alina Karpova, DDS  Thonrhill, ON

Mineson Kim, DDS Toronto, ON

Julie Plamondon, DMD Longueuil, PQ

Caroline Laporte, DMD Joliette, QC

Rimon Youssef Longueuil, QC

Genevieve Ricard-Guay, DMD Quebec, QC

ChINA

Hirozumi Ogawa, DDS Chengdu, Sichuan

COSTA rICA

Alberto tabash, DDS San Jose

EGyPT

Ahmed Saeed Fathalla Shokr, BDS 6th of October

Shaza Mokhless Youssef 6th of October

Ahmed taha Younes, BDS Alexandria

Mohamed Atef Zaki, BDS AlSenaneya-Damietta

Amr Reda Abd El Hameed, BDS Cairo

Hend Mohamed Abd El-khalek, BCH Cairo

Eman Mesud Abdelkader, BDS Cairo

Waleed Sobhy Ahmed Ahmed El-Sayed, BDS Cairo

Amr Abdel Basset Moursi Ali, BDS Cairo

Ahmed Mohamed Bebars, BDS Cairo

Ehab Mohamed El Bedewy Cairo

Mohamad Mohamad Aly El –dydamony Cairo

Ahmed Shahat El Fayoumi, BDS Cairo

Mona Mohamed El Sayed Cairo

Ola Fahmy, PhD Cairo

Mostafa Hassan Hafaz, BDS Cairo

Mohamed Ibrahim Haggag, BDS Cairo

Ahmad Salah Hammad Cairo

Ihab Hammad Cairo

Antony Adel Haroon  Cairo

Heba Yehia Hashiem, BDS Cairo

Mahmoud Abd-El-Elmageed Heshmat, BDS Cairo

Wesam Mohsen Mahmoud Khalil, BDS Cairo

Ahmed Hatem Abd El Sattar Konsowa, BDS Cairo

Reham Ahmed Mahmoud, BDS Cairo

Raghda Abed Mohamed, BDS Cairo

Amir Magdy Moris Girgis, BDS Cairo

Ahmed Zaki Nada Cairo

Amira Gehad Nagi, BDS Cairo

Khaled Aly Nour Cairo

Amir Ibrahem Sabea Cairo

Mai Mahmoud Saleh Cairo

Raymond Youssef William Youssef, BDS Cairo

Samar Mamdouh tawfik, BDS Cairo
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neW member lIst January/February 2015

Ahmed Mohamed Samir  Ahmed Wagdy, BDS Cairo

Khaled Ibrahim Zaghloul Damitta

Marwa Ibrahim Mostafa Nafie, BDSc Giza

Aly R. Nasser, DDS  Giza

Ahmed Mohamed Sharkawy, MFDS Giza

Seif El-Deen Mohamed Mounir, BDS Heliopolis

Bichoy Fouad Fahmy Heliopolis

Hazem Abd-El Moaty Hassan, BDSc Zagazig

GErMANy

Joern Luebbers Hamburg

GrEECE

Panagiotis Gatos, DMD Amfissa

GuAM

Bruce R. Reynolds Hagatna

IrAN

Mohammad Javad tabanfar, DMD Ahvaz

ISrAEL

Fadi A.R. Amara, DDS Kafr Cana

JAMAICA

Fadi A.R. Amara, DDS Kafr Cana

JAPAN

Chihiro Higashi Owase Mie

Mohamed Said, BDS Tokyo

JOrDAN

Salam Akash  Amman

KOrEA

Jeongoh Kim, DDS Cheonan-si

KuWAIT

Maryem A. AlMansour, MSc 

MOrOCCO

Abdelaziz Majdoub, DMD Casablanca

NEThErLANDS

Jean Zweiphenning, DDS Sittard, Limburg

PhILLIPINES

Yasaman Salehi, DMD Quezon City, Manila

QATAr

Khaled Hassan Mohamed, BDS Doha

SAuDI ArABIA

Najat M. Alghamdi Dhahran

Dalia M. Abu ElMagd, DDS Jeddah

Akram A. Alghassab, DDS  Jeddah

Saeed A. Alghamdi, BDS Riyadh

Maimona M. Alkhouli, B.Dent Riyadh

Maan Alshaafi, BDS  Riyadh

dentalcompare.com
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SWEDEN

Elisabeth Rasmusson, DDS Goteborg

Hasanein Muhsen, DDS Halmstad

Maria Wramler Hyltebruk

Britt Falck Kiruna

Eva M.C. Mollborg, DDS Lysekil

Ingemar Lofjord, DDS Sollentuna

Matilda Alvin  Stockholm

Karin E. Olebratt, DDS Stockholm

Susanne Frosteman Vasteras

Johan Dageborn Vaxjo

TAIWAN

Yu Jen Hu, MDS New Taipei City

Chang tzu Yang, DDS Taipei

Huang Yen-Jui, DDS Taoyuan County

uNITED ArAB EMIrATES

Anmar Alani, BDS Abu Dhabi

Ahmad A. Mahmoud, PhD  AlAin

Hazim Fawzy Hamdy El-Mobayed Dubai

Nazha Alghadban, DDS Sharjah

Rona Rabah, DDS Sharjah

uNITED KINGDOM

Apollonius Allen, BDS, MSc, PhD Kent

Surinder Singh Hundle, BDS, LDS London

Helena Lewis-Greene London

Slaine A. McGrath, BDS London

Javed A. Khan, BDS Wakefield

VIET NAM

Pham H. Dam, DDS Ho Chi Minh

uNITED STATES

ALABAMA

Christina H Cox, DMD Pike Road

ArIZONA

Austin J. Davis, DMD Glendale

CALIFOrNIA

Hanjing Liu Chatsworth

Zhaomin Huang, DMD Dublin

Christopher J. Catalano, DDS Greenbrae

Kenneth Leong Loma Linda

Estela Murillo, DDS  Loma Linda

Philip M. Cavada, RDA Northridge

Aleksey Y. Kozlov Ontario

Christopher H. Joy, DMD Palo Alto

Eric Joo, DDS Porterville

Ann Malotky, DDS Redding

Paul E. Cater, DDS  Rocklin

Michael Narodovich, DMD  Roseville

Lilliana L. Stojic, DDS Sacramento

Megan Faircloth, DDS San Diego

Stella Kim, DDS San Francisco

Marina Shnaydman  San Francisco

Maria Ku, DDS San Jose

Mojgan Niktash, DDS San Juan Capistrano

Cynthia tong  San Mateo

John M. Savko, DDS Santa Rosa

Olga N. tran, DDS Sunnyvale

COLOrADO

Brett C. Johnson, DDS Denver

CONNECTICuT

Colleen Donnelly, DMD Bethany

Lauren O’Hagan, DMD Norwalk

tulasi Vikram, DDS  Waterbury

Darcy L. Kasner, DDS Wethersfield

FLOrIDA

Cesar A. Caceres, DMD Alachua

Joshua D. Gold, DMD Hollywood

Clark F. Brown, Jr., DDS Melbourne

Yasmin R. Papenfuss, DMD Naples

Claudia D. Green, DDS Pembroke Pines

Megan L. Moshea, DDS Pensacola

Allison O’Brien, DMD Sarasota

Jodine Brown Tampa

GEOrGIA

Brittany Corbett, DDS Atlanta

Mira Diora, DDS Atlanta

hAWAII

Alden t. Suzui, DDS Honolulu

ILLINOIS

Allison A. Jensen, DMD Westmont

INDIANA

Matt McCrady, DDS  Albany

KANSAS

Chris Merriweather, DDS Leawood

Jessica M. Johnson, DDS Lenexa

KENTuCKy

Sarah Anderson, DMD Louisville

Mark D. Cathey, DMD Louisville

Marcelo t. Durski, DDS, PhD Louisville

tyler W. Jury, DMD  Louisville

Sara S. Cummins, DMD Prospect

Crystal C. Hagan, DMD Tompkinsville

LOuISIANA

Matthew D. George, DDS Baton Rouge

MAINE

Robert L. Brookings, DMD Bangor

MAryLAND

Ray M. Becker, DDS Ellicott City

Brian D. Valle, DDS  Millersville

Rania t. Khoury, DDS Rockville

MASSAChuSETTS

Prabhdeep Singh, DMD Boston

William J. Wegrzyn, Jr., DMD Chicopee

Ilya Sherman, DMD  Wellesley

MIChIGAN

Salah Aldin Rajah, DDS Ann Arbor

Sandra L. Stassen, CDt Belmont

Samer Shoukfeh, DDS Canton

Manal F. Ismail, DDS Grand Blanc

Sonia S. Kang, DMD Rochester Hills

Abdullah Othman, DDS Royal Oak

Nancy A. Van Alstine, DDS Ypsilanti

MINNESOTA

Derrick J. Veneman, DDS Maplewood

Lorrie K. Hodd, DDS Minneapolis

tuAnh Le, DDS Richfield

Meghan t. Black, DDS St Paul

MISSISSIPPI

Robert B. Culpepper, DMD  Ellisville

MISSOurI

Jacob D. Young, DDS Belton

Michelle J. Mooney, DDS Columbia

NEW JErSEy

Courtney Vindigni Brick

Enoch t. Ng, DDS Elizabeth

Maria Raskina Jersey City

Christine Chung, DMD Princeton

Glenn A. MacFarlane, DMD Red Bank

NEW yOrK

Alla Cheban, DDS Brooklyn

Michael Gelfand, DDS Brooklyn

Merav Kroll Flushing

Donato Napoletano, DMD Middletown

Nancy J. Coughlin, DDS New York

Meily Gomez  New York

Adisa Hamataj New York

Mehran Khanbabapour, DDS New York

Maureen Ann Khoo, DDS New York

Jason Kim, DDS New York

Joseph B. Pantaleo, DDS New York

Ohm M. Patel, DDS  New York

thomas Ulicny New York

Michael Slomnicki, DMD Woodmere

neW member lIst January/February 2015

OhIO

Carolyn Verbanic Newton Falls

Firas G. Yacoub, DDS Richmond Heights

John M. Golski, DDS Westlake

OrEGON

Wayne H. Mori, DMD Portland

PENNSyLVANIA

tamatha Bowes, DMD Philadelphia

John F. Robison, DMD State College

TENNESSEE

Jon A. Long, DDS Carthage

Susan B. Creech, DDS Kingsport

tHANK YOU to the following members who referred a 
dental colleague to AACD during the past several months. 

to become an AACD Ambassador, contact amyb@aacd.com for details.

James G. Abraham
Jaafar Ali
David K. Chan, DMD
tien Dang
Spiker Davis, DDS
James A. DeLapp, DDS
Winston A. Faltine, DDS
Scott W. Finlay, DDS
Merrill A. Grant, DMD
Nick D. Gravino, DDS
Emil Hawary, DDS

Franklin J. Henrich, DDS
David G. Hochberg, DDS
David S. Hornbrook, DDS
Mark Alexander Hughes, BDSc
Eric Hull, DDS
tyler W. Jury, DMD
Jeffrey W. Lineberry, DDS
Allan S. Mohr, DDS
Sophya Nadya Morghem, DMD
Enoch t. Ng, DDS
Dmitry Nikitayev

Joseph B. Pantaleo, DDS
Prasanna L. Ravuri, DDS
John F. Rink, DDS
Milagritos Rios, DMD
Kathy S. Sanders, DMD
Mark G. Sayeg, DDS
Chungling Shaaw, DDS
Vera telyakova
Marty Zase, DMD

What Are AACD Membership Ambassadors?
Members who volunteer to personally engage potential and current members of AACD and act as a force multiplier 
in getting and keeping members. through this engagement, the Ambassadors create a sense of community— face-to-
face and virtually— that enhances the membership experience and strengthens the organization.

TExAS

Dunia Korous, DDS  Dallas

Karen L. Neil, DDS  Fort Worth

Dalia A. Abd Elraouf, DDS Houston

Jeffrey C. Riley, DDS Houston

Andrew H. tran, DDS Houston

David C. Montz, DDS Pearland

Yunyi Ding, DDS Pflugerville

uTAh

David S. Anderson Salt Lake City

VIrGINIA

Nola W. Harrington, DMD Ashland

Carlos A. Heresi, DDS Bristow

Ryan M. Buckwalter  Charlottesville

Joseph P. Cavallo, DDS Woodbridge

Jeffrey B. Pettit, DDS Wytheville

WAShINGTON

Ryan Chiang, DDS  Bellevue

Wendy S. Spektor, DDS Bellevue

Peter P. Mpantas, DMD Seattle

Callisto Rojas, DMD  Seattle
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aFFIlIate ce courses

JANUARY 29, 2015
 
Los Angeles Academy of Cosmetic Dentistry
“Criteria and parameters to achieve a balanced smile - 
composition and principles and integration within the 
Bio-Emulation approach”
Michel Magne, MDT, BS
the Olympic Collection
11301 Olympic Blvd., Suite 204
Los Angeles, CA 90064

6:00 p.m. to 9:00 p.m.
Cost: $50

For more info, visit www.laacd.com
For a registration form, click here.
Inquiries to Dr. Les Latner: (310) 477-1081

FEBRUARY 18, 2015
 
Orange County Academy of 
Cosmetic Dentistry
Dr. Robert Rifkin
“40 Years of Dentistry. . . A Retrospective View”
6:00 p.m. Light Dinner
7:00 p.m. to 9:00 p.m. Meeting
Location: Nobel Biocare, Yorba Linda

FEBRUARY 19, 2015
 
Minnesota Academy of Cosmetic Dentistry
treatment Planning
Patterson Dental, Eagan
6:00 p.m. to 9:00 p.m.
Designing, creating and presenting 
amazing treatment plans.
Light dinner/Social hour included

uPCOMING OPPOrTuNITIES FOr CONTINuING EDuCATION. CLICK HErE FOr A FuLL LISTING.

Aff iliate Ce COURSeS

This is an incredible opportunity to practice gener-
al dentistry in Lexington, Kentucky. We are a full 
service dental practice with an emphasis in cosmetic 
dentistry, preventative care, implant dentistry, prost-
hodontics, and Invisalign. Our office is a newly ren-
ovated state of the art facility with 16 fully equipped 
operatories. We are searching for an associate 
available 3-4 days a week. You must have at least 2 
years of general practice experience and experience 
in cosmetic/comprehensive dentistry. Our associ-
ates are compensated based on collections with 
unlimited earning potential and a substantial benefits 
package. Please contact us with any further ques-
tions regarding the position. We have an immediate 
opening for the right candidate. 
(859) 543-0700 or kaitlin@pearsonandjustice.com

IMMEDIATE OPENING FOr
Associate General Dentist

MARCh 26-28, 2015
 
Minnesota Academy of Cosmetic Dentistry
Frank Milnar, DDS, AAACD with 
Valley Dental Arts presents:
“Direct Composite techniques For Case type V”
with Dr. Milnar and Jenifer Wohlberg, MDT, AAACD

Limited to the first 12 registrants
22 CE

To sign up, call Connie at 800.328.9157
www.valleydentalarts.com

aFFIlIate ce courses

Make Your Website 
Even Better

with FREE Dear Doctor videos

and endorsed treatment articles 

by the

Visit www.DearDoctor.com/aacd  
or call (866) 799-5014 to get started!

AACD Members Save 35%  
on Dear Doctor’s Digital Library!

DIGITAL LIBRARY

Comfort Patients Remember. 
Revolutionary Crescent Bodyrest System

• Calms and reduces fear and anxiety in the dental chair

• Stabilizes and aligns patient 

• Relieves lower back and hip pain from sitting for
extended periods of time

• Cushions and supports entire body for maximum comfort

• Gently supports and tilts patient’s head back to naturally
turn jaw up and open

• Removes voids between patient and dental chair

800.989.8085
CrescentProducts.com

Transform the patient experience in your dental chair. 
Choose the Crescent Bodyrest System.


